
ADDENDUM 

REGULAR MEETING OF ClTY COUNCIL 

4:30 P.M. 

3. APPROVE ADDENDUM AS PRESENTED 

Mover: Councillor T. Sheehan 
Seconder: Councillor D. Celetti 
Resolved that the Addendum for the 2010 08 23 City Council meeting as 
presented be approved. 

5. COMMUNICATIONS AND ROUTINE REPORTS OF 
ClTY DEPARTMENTS: BOARDS AND COMMITTEES 

(a) Further correspondence from AM0 is attached for the information of 
Council. 

(fT) Correspondence from the Finn Grand Fest 2010 Board Members and 
Organizing Committee is attached for the information of Council. 

(gg) News release concerning a Huron Central Rail Line Update is attached for 
the information of Council. 

PART TWO - REGULAR AGENDA 

6. REPORTS OF ClTY DEPARTMENTS: BOARDS AND COMMITTEES 

Legal 

@)(a) Eastnate Hotel - 874 Queen Street East 
Three additional reports of the City Solicitor and a letter from the Fiser family are 
attached for the consideration of Council. 

Mover: Councillor S. Myers 
Seconder: Councillor P. Mick 

Whereas offers to purchase have been received by City Council for 874 
Queen Street East (former Eastgate Hotel); and 



Whereas this property is a hazard of health and safety presenting a daily 
risk to the surrounding residents and all passersby and there is an urgent 
need to address the status of this building as soon as possible; 
And whereas it is unknown to City Council as to the capability of any 
purchaser as to their ability to perform restoration or renovation to the 
satisfaction of City Council; 
Therefore be it resolved that the following conditions be attached to 
acceptance of any offer: 

1. A performance bond of $75,000 be held by the City and failure to 
perform renovations that would pass Ontario Building Code 
inspection by a specified date would result in 100% forfeit of the 
bond and return of the property to the City. 

2. All renovations must be completed and meet Ontario Building Code 
including final inspection and approval by the Chief Building 
Inspector not later than August 31, 201 1. 

7.  UNFINISHED BUSINESS, NOTICE OF MOTION AND RESOLUTIONS 
PLACED ON AGENDA BY MEMBERS OF COUNCIL 

(f) Mover: Councillor S. Myers 
Seconder: Councillor T. Sheehan 

Whereas the Heritage Discovery Centre project has been postponed due 
to a variety of uncontrollable factors; and 
Whereas this project remains a very high priority for the City and Historic 
Sites Board; and 
Whereas the provincial government remains committed to $1 million in 
funding; and 
Whereas there are a number of funding programs both private and public 
that will be pursued to proceed with this project; 
Andwhereas the City's financial participation is critical; 
Therefore be it resolved as per earlier motions dated July 27, 2009 and 
January 11, 2910 the City will remain committed to working with the 
Historic Sites Board to move this tender-ready project forward. 

7(g) Mover: Councillor F. Manzo 
Seconder: Councillor P. Mick 

Whereas on July 19, 2010 Council was made aware of the law according 
to Ontario Regulation 21 0101 under the Technical Standards and Safety 
Act 2000, and given Council's concern for the general health and safety of 
the community; and 
Whereas City Council is charged with the responsibility of ensuring the 
general health and safety of this community; and 



Whereas two resolutions brought forward at that meeting regarding 
changes to the current sign by-law 2005-1 5 were defeated and only dealt 
with City rights of way or public property; 
Therefore be it resolved that the appropriate City department contact 
Ontario One Call, PUC Inc., and Shaw requesting locates on all property 
within the jurisdiction of the City of Sault Ste. Marie and have those 
locates renewed as dictated under the law to ensure the safety of the 
citizens of this City; 
Further that the appropriate City department contact PUC Inc., Union Gas, 
Bell, Shaw, and other utility that might have buried cable or lines to 
request that they ensure that all lines or cables are properly buried at a 
safe distance below ground so that residents will not accidentally rupture 
such fines or cables by piercing the ground on their property above the 
accepted ground frost level. 
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Toronto, ON, August 20, 2010 - At the Annual Conference of the Association 
of Municipalities of Ontario (AMO), Lou Turco, Councillor, City of Sault Ste. 
Marie, was elected to the AM0 Board of Directors. As a member of the Board 
and the large Urban Caucus, Lou will help set policy for the Association and 
serve as a key municipal leader in the Province. 

"AMO's Board of Directors benefits from membership from across the Province, 
reflecting the diversity of Ontario's municipal governments. To that end, I am 
pleased to have Lou on the 2010-2012 Board team," said AM0 President, 
Norman Sandberg. "The Board will continue its efforts to see properly funded 
municipal governments." 

AMO's key advocacy priorities are focused on achieving fiscal sustainability for 
municipal governments, advancing federal, provincial partnerships for 
infrastructure and strengthening municipal legislative authority to advance local 
economic prosperity and environmental sustainability. 

AM0 is a non-profit organization representing almost all of Ontario's 445 
municipal governments. AM0 supports and enhances strong and effective 
municipal government in Ontario and promotes the value of municipal 
government as a vital and essential component of Ontario and Canada's 
political system. 

FOR MORE INFORMATION CONTACT: 

Pat Vanini, AM0 Executive Director 416-971-9856, ext. 31 6 or (415) 729-4394 
Brian Lambie, AM0 Media Contact, 41 6-729-5425 
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Dear City Staff of Sault Ste. Marie: 

On behalf of the Finn Grand Fest Board Members and Organizing Committee we would 
like to extend our sincere gratitude and appreciation for helping to make Firm Grand Fest 
201 0 a truly successful celebration of Finnish culture and folklore. Through traditional 
dance, music, food and seminars we were able to preserve and promote our Finnish 
heritage. 

It was an honour for Sault Ste. Marie to host this prestigious international event and we 
would like to thank the local businesses and community far being so welcoming to our 
guests visiting from across North America and abroad. 

It gives us great pleasure to announce that over 5000 people participated in Finn Grand 
Fest 2010. We hope that you cherish the memories and friends you made throughout the 
week. 

We thank you again for your continuous support and may you enjoy your memorable 
moments with us in truly festive spirit! 

Sincerely, 

Finn Grand Pest 2010 Board Members and 
Organizing Committee 



NEWS RELEASE 
FOR IMMEDIATE RELEASE 
2009 08 20 

HURON CENTRAL RAIL LINE UPDATE 

Following recent discussions with the Federal Government, the Working Committee 
established to save the Sault Sle. Marie to Sudbury rail line is pleased to announce an 
extension of the existing interim agreement under which the Huron Central Railway 
(HCR) operates the railway. Under this arrangement the existing agreement which 
expired on August 15,2010 will be extended until September 30'~ of this year. 
For more than a year the Working Group, which consists of Essar Algoma Inc., Domtar 
Inc. and the Corporation of the City of Sault Ste. Marie, with the support of the 
communities and industries impacted by the potential closure of this line, and with the 
support of the Provincial and Federal governments, have been working with the HCR and 
Canadian Pacific (CP) lo develop a permanent solution to ensure the survival of this rail 
line. A permanent solution necessitates one time major capital repairs to the line at an 
estimated cost of $33 million of which 90% is requested from the Provincial and Federal 
governments. Both levels of government continue lo assure us that they are committed to 
this initiative. 

It was anticipated that the details of a long tenn solution would have been completed 
before August 15,201 0. Atthough this has not happened, we understand that the newIy 
appointed Federal and Provincial government Ministers are now communicating with 
respect to how to expedite this initiative. 

This essential one time capital funding from the Federal and Provincial governments will 
ensure the survival of the railway and preservation of the associated jobs, economic, 
social and environmental opportunities. The Federal Government has advised the 
Working Group that it expects to be in a position to confirm its previous commitments in 
the near future. Given that all other agreements between the relevant industries and 
railways have now been successfully negotiated, this is indeed great news. Without all of 
these commitments, I-ICR would be forced to begin the process of closing the line. 

For more information please contact: 
Joseph M. Fratesi Mario Brault 
Chief Administrative Officer President of Huron Central Railway 
Phone: (705) 759-5347 Phone: (514)948-6995 
E-mail: j .fratesi@citvssin.on.ca E-mail: mbrault@,i)wrr.com 
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CfTY SOLICITOR 

NUALA KENNY 
ASSIST ANT CIf Y SOLICITOR 

MELANIE BDRQWICZ-SIBEMIK 
SOLICITOR I PROSECUTOR 

LEGAL 
DEPARTMENT 

File No. 2007 Tax Sale - Pcl 1 

REPORT TO: Mayor John Rowswell and Members of Council 

REPORT FROM: Lorie A. Bottos, City Solicitor 

DATE: 2010 08 23 

Re: 874 Queen Street East (former Eastgate Hatel) 
Agreement of Purchase and Sale from Mr. Petrucci 

On Thuffiday, August 19, 2010 1 received a fax from Michael Allemano, the solicitor for 
Mr. Petrucci, advising that his client wished to delete the condition in the first agreement 
of purchase and sale that the City not assess taxes against the property at 874 Queen 
Street East for the remainder of 2010 and all of 201 1. Mr. AHemano provided a new 
agreement of purchase and sale without that condition in it. The proposed closing date 
for the transaction is September 15, 2010. 1 am attaching a copy of the revised 
Agreement of Purchase and Sale. 

Respectfully submitted, 

Lorie Bottos 
City Solicitor 

LABIda 
enclosure 
cc: Mr. Bill Freiburger, Commissioner of Finance & Treasurer 

Mr. Peter Liepa, City Tax Collector 

The Corporation of the City of Sault Ste. Marie 
P.O. Box 580 - 99 Foster Drive - Sault Ste. Marie, ON P6A 5N1 

Telephone: (705) 759-5400 - Fax: (705) 759-5405 
www.citvssm.on.ca 



OFFER TO PUWHASE 
AGIREEWNT OR PURGE1FzSE AND SALE 

TOMASSO PETRUCCl ePwchasel') 

hsn~g ins+mtcd Ihe hereby agm to and with ~ ~ ~ O ~ I ' O R A T I O ~  OF TnE CITY OF SAULT STE. 
MARIE c.vnd~.., 
thmllgh . . - - - - - - - - - - u u - - - - . " " - - . - - . - . - - -  fer Vsnda 
to putohm all and einylarrhe mrnisG5 sihlste in ihe Ciry Of'SaUl! Src Marls DisYict of Almma 
known as 874 QUEEN STREET (herein ce~kd ffie"'Proper?.".l 
being Lot 1, part o f h t  2, Part o f  Lots D and E, Plan 310 beirrg PIN 31541-0248 
bgistered in h Land Regishy Qfiice AU;OMA 
at h c  price or sum (%mhase Priw"] of THTE1USAIYD------------ D o U ~ ~  (%5,000At0) 
as fo~low: Oh% THOUSAND --------- ---- -----Dollars (%1,000.00 } 
Fash or certified chcqosIo &a ddA8mtrYendor onmis date as a d.posEt to be held In lnrn pending wmgletion or~thor tenmarim ofthis r\&".im~t. 
md fo bocrcdlted on fficounidPumhese Pria rm closin& snd c o v a w t  rrmmlseanil~m pay thc balance on eloainl2; by certified cheque 
s ~ i h j w t  to the uau~ll adJwtmomts. 

Tbe Parchnser acknowled@~ and agrees that the property is  bsingsold in an ('as is1' and 9here  is" condition 
without any representations or warranties of any nature or kind by the Vendor with resptxt to the conditiaa 
of fbe said lands and premf es. 

Tbe Pwchaaer agrees to pay the Vendor's legal' fees incidental to theclosilrg of this transaction ta a maximum 
amount of %llOOO.OO. 

The Pl~nhaser ncknow1.edges that the Vendor is selling tb sabjsct tnnds ~ n d  premises pursusnt to tho tax sale 
provMlon~ of the Mdcipal Act, 24301. 

The purchaser and vendor a p e  That a facsimile transmission copy will constitute a binding offer when signed. 

The Purchase Pr in  doe$ not include Goods and Services Tax C1G.S.T.") and Harmoaizad Sales TRX rH.S.T.1 md, if this 
transaction is subject to G.S.T. and KS.T., then applicable G.S,T and H.S.T. shalt be in addition to the Purchase Price. All 
G.S.T. and H.S,T. shall k ooIlected and remitted ns required by law. Ifthis transaction is subject to G.S.T. md H.S.T. but 
the Vendor is not required to oollect or remit G.S.T. and W.S.T., the Purchaser agrees 0 provide on or before closing ta the 
Vendor or Vendor's Solicitor a written oertificate in a form reasonably satisfactory ro the Vendor or Vcndar3s Solicitor to the 
emct Caf the Vendor is not required to collect or remit the G.S.T. and H.S.T, and shall providt the Vendor with the 
Puffihaser's G.S.T. and H.S.T. rcgtsmtion number: ifapplicable, failing which the applicable G.S.T. and H.S.T. shaH be paid 
to the Vendor on closing. If this tranwtion is not subjwt to G.S.T. and H.S.T., rhe Vendor sgew to provide on or before 
clasing to d ~ e  Purchsser or Purohaser's Solioitor a written certificate in s. f o m  reasonably satisfactory to tho Purchaser or 
Purchaser's Solicitor certifying that the transaction is nor subiect to G.S.T. md H.S.T. 

The V& reprezenrs and warrants that during the period of his or ht.r oocupancy oFthc Pmpsrty and, to thr best of his or her knowledge, 
priorthmo, nobuilding on the Property has been insolatcdwith ureafmaldehydefoam insulation. This warrantyshall survive complctim 
ofthistrcmsaction. All fixtures shall remain with the Pmperty! exctpi. 

NIL 

and the following chattels, the property of the Vendor, shall be includcd in this aale for thc p d ~ e  above-mcntIo~wd: 
NIL 

This Offer slmll be beimvocable by thc Purcliwer until 5:00 P.M. on lhe 30th day of July, 20XO after which 
time, if not accepted, this Offer shall be null and void and the deposit Fetumed to the Purchaserwithout interest or deduction. 

PROVIDED the title is gobd and free from dl oncumbr~nces, except aforesaid, and mept  local rat05 and minor twments for hydm. 
gas, tslephone or like services to th t  Property: said title to be examined by the Purchaser at his or her ow eqense, end the Purchaser not 
toedl for* production of any title deed, absuscr of title, survey, proof or evidence oftitle, other than those in Vendor's possesdon or 
under his or her control: and provided the same haw been complied with, the Purchsw to accept the propnty subjm to Municipal 
requirtments, including building and zaning by-laws, minw eascmcnts as above mentioned. and ro wbictlons and covenam dial run with 
thc land. 

The Purchaser to be allowed until the 31* day of August, 2010, to investigate the title at his or her own expense, and 
if within that rime he or shc Ball furnish the Vendor in writing with any valid o b j ~ i d n  ro rhe title, or ro any oatamding Municipal work 
ordm ordefeiency notices afinffecting the Property, or nw-compliance with zdning by-laws, orthathe present u s  of the pmperiy may not 
be lawfully oontinud or that tho buildings on rhe Propom may not bo insured againa risk of fire, which the Vendor shall be unable or 
uwilting lo remove or c m t ,  md whiFh the Pushaser will not waive, this Agreement shall, not withsmnding my intemediatc acts or 
negotiations. he null and void and the deposit money returned to the Purchasn without interest ordeduction, md the Vndor and the A p t  
shall not be liable far any costs or damages. Save as to any valid objection 60 made within such time, the Purcltaser shall Iw ~ ~ ~ ~ 1 u s i v e l y  
dwrned to lave accepted the title of the Ventiar to the Pmpeny. 

The Vendm hrreby consents to the mmidpallty releasing to the Purchaser details 4f all outstanding MunicipaI work orders O t  dcficieocy 
notices affo~ling the PTapPrty. 

This Agreement shall be wmpieted on or befon thc 15th day of September, 2010 on whiclt date vacant psscssion 



Until mpletian rrt'nfc nll tridldht#CW~Md f!qUianCnL~n blc Pk!pF"rabhtl &and m n i n  at It riakvFth* V ~ ~ ~ r v n t i l ~ J & g  
nnd the Vendot &il hold bll pOlf6ia af ~ ~ ~ S W M W  o M d  on tho h p a ? y  wd tha p m d  d~mbf in 4u.g +or the piqnier 
hmu. m d~cir inknaMmny appenr. In rhc went a("damn@ m Ihe =Id bUEldihgs dud equipmt lrcfbrdcl~e earnplotion of *is 
msactlon. rhc Pnrch%~sn..4hsll hnv+tbcti$rmelt~~wmkcr~~~h pmeds ahdchaplcte~heptmh~sa, arennwl this Apdmont, 
Wereapon the Ftmhmat sl~nll bs clrtiUCd m ul* wlumr, Mtlrovt ~g*mmsr or 8kductib~.6fd1 m o n v  thantofare p ~ i d  no amount 
of rbis ptnch&%. 

I 
Uwamcd Om lnsunula~ prcmlums. rnm ittzamq rmtnls nod 1111 141 impmmmts and rvazc? rmcs ta te pvpartiand 
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 trans^^ to bc pwp~fedl O &e m p m   aft?^ Vendor In I * a ~ p M I 1 0  tn t 4 PUrelrwc~'s S&pitvr, nnd it A 
ChargERrledm$a 18 w bt g i w  kek, snmc to ba rmpmd althb cxmonse dthcl"ur*hwt w r form m p a b l ~  to Ln vsndar's 
Solluim. 

' R i g  ,4grttmehr;ahdl h ~ t i v t w  a& m bilrrcnli?~ th~: vsal propucycmly irLe epplicablo lnnd divisin prwidm8 of tlrc 
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LORlE BOTTOS 
ClTY SOLICITOR 

NUALA KENNY 
ASSISTANT ClTY SOLICITOR 

MELANIE BOROWICZ.SIBENIK 
SOLICITOR I PROSECUTOR 

LEGAL 
DEPARTMENT 

File No. 2007 Tax Sale - Parcel 1 

REPORT TO: Mayor John Rowswell and Members of Council 

REPORT FROM: Lorie A. Bottos City Solicitor 

DATE: 2010 08 23 

RE: EASTGATE AND PROPOSAL FROM ANNA YURKEVICH AND 
WALTER JAKUBSKY 

Appearing on your agenda this evening is a proposal for the Eastgate from Anna 
Yurkevich and Walter Jakubsky. This proposal was received in the Legal 
Department at approximately 10:OO a.m. Monday, August 23rd in a sealed 
envelope. 

The proposal is a little difficult to make out but it appears that the proposal by 
way of a post dated cheque is for $25,000 for the property and $2,000 for the 
City legal bills. 

One condition in the first paragraph is that the offer is null and void i f  the City 
can't guarantee the rezoning of the complete buildinglpropertylparking lot to a 
residential zone. That is the reason for postdating the cheque to September 30'~. 
A municipality cannot as a condition of a sale of property, guarantee that it (the 
municipality) will rezone the property. There is a process involved for rezoning 
and Council cannot tie its hands by guaranteeing a prospective purchaser that 
property will be rezoned. 

In any event the matter of the proposal from Yurkevich and Jakubsky is before 
Council for consideration. In my opinion City Council cannot accept this offer 
because of the condition whereby the City is required to guarantee the rezoning. 

Respectfully submitted, 

/ .  - -  &:>" ,,"& $',[ 

LAW24  ~ j < ; ~ r d ; f i  a,... 7 

Lorie A. ~otto; 
City Solicitor 
tAB1on 
Council Reports/2010/2007 Tax Sale-Parcel I lon 

The Corporation of the City of Sault Ste. Marie 
P.O. Box 580 - 99 Foster Drive - Sault Ste. Marie, ON PSA 5NI  

Telephone: (705) 759-5400 - fax: (705) 759-5405 
www.citvssm.on.ca 





Executive Summary 

With a combined rental experience of 59 years, Anna Yukervich and Walter Jakubsky can turn the 
Eastgate building around. Attached is a post-dated check for $2f9000fge challenge all proposed bids 

UP' for the Eastgate property from an initial bid of $6001 up to a rnaxirnu~n of $&$000, and up to $2000 for 
all the city's associated legal bills do to the sales transfer. This offer is null and void if the city can't 
guarantee the re-zoning of the complete buildinglpropertylparking lot to a residential zone. Thc check 
is post-dated to preform the re-zoning and because we are out oftown until around the end of 
September 30,2010. 

We will balance safety, cutting edge features, and a positive atmosphere for all tenanls. These rentals 
will be provided with urmatcl~ed levels of customer service and attention. Sales are projected to 
be substantial in for the next couple of years due to the lack of housing. 

The Marbt 
Management will have an abun.dance source of renters. From your own municipal geared income 
program, to Sault Housing, to Ontario Works receiptents, to provincial and federal Disability 
receiptients, to Sault: College and Algoma TJniversity College stude~lis; all qualify as "low income'.' 
which i s  under $29,000 annually under the CHMC. Your own n3unicipal geared inconle'program has a 
waiting list of 3000 people for housing. 

Strategy 
Management will initially focus their efforts c'leaning and developing floors two and three of the 
building since they are already set up as rentaI space. Once the 2" and 3rd floor are renovated, there will 
have been enough time to assess the floor plan design for the first floor. Each floor might have wireless 
Internet access. Each unit might have state-of-the-art amenities installed, and sdety measures will be 
imp1.emented ensuring a cutting edge, safe environment. This course of action might be initially 
pursued as a way to efficiently utilize capital and establish a reputation within the community. Future 
projects nlay i~~clude balconies, wind and solar devices, and a sound-reducing wall. 

Management Team 
Mrs. Anna Yurkevicl~ has been renting rooms jn SauIt Ste. Marie since 1973. At that time too, she 
bought a run-down building, but with the help of CHMC in 1984 managed to renovate it into a 
profitable business that was sold at a substantial capital gain. Mr. Walter M-J Jakubsky; BBA., is a 
graduate ofAIgorna Ilniversity College, and has been the assistant landlord for Anna Yurkevich since 
1984. He has experience in pIurnbing, electrical, roofing, rnasonary, drywalllrepair, painting, jnterior 
renovation, classified advertising, and eviction procedures, 
Agreement of Sale of Eastgate property between City of Sault Ste. Marie (pending rezoning) and: 

* 

Mr. Walter M-J Jakubsky: -@g 
Mrs. Anna Yukevich: - Y~wwG; THE CORPORAT~UN GF THE 

C;m OF SAULT SF-. MARIE 

Witnessed By: Svitlana Yakubska: 
AUa; 2 3 2810 

LEGAL DEPARTMENT 



Signed o t ~  Satrrrclay, August 21,2010 in Saull Ste. Marie, ON, Canada. 

1.1 0b.iectives 
I .  To re-esl;~blish a rer~tal income sb'em. 
2. To increase ihe property valuc back to at least 250.000 
3. Ib meet the community nceds for homing, 

1,2 Mission 
We will try to provide high-quality, ccan~forlable rental units in down~:own SauIt Ste. Marie. These 
apartment units will try to oker state-of-the-art living conditions reflective of the rapid advmcem&ts 
in .technology and a growing need :for clua1i.ty housing. Our business is dcdjcated to a hassle free Living 
envirotlment in whicl~ our tenants can enjoy all uf the benefits of safe:, attractive, and inviting units. 
Unlike marly other rental businesses that are solely concerned with tunling profits, our primary 
objective is to maintain the highest level of customer satisfaction. that is achievable. Tenant safety, 
happiness, and comfort are our mait1 goals. We will. maintain competitive market prices, while working 
toward expanding the number of units owned, and increasing total profits earned. Within the business 
we will strive to work as a cohesive, tzannonious unit focused on exemplifying our mission. Customer 
satisfaction is an intricate part of management's success. That is why we believe that their satisfaction 
will make the business a success and will be the key to their longevity. 

Initial focus will be lo buy and develop existing apartment complexes. We will modify and remodel the 
acquired real estate so as to meet our standards and increase long-tenn assets and income. Housii~g 
units will predominantly be located in the Sault Ste. Marie area. Targetii~g both students and 
professionals. Ma~lagenletlt hsters the Ideals of the iniportarlce of tenant needs along with healthy and 
understanding relatioilships and a professional commitment to satisfaction. 

1.3 Keys to Success 
1. Safe, quality housing that provides state-of-the-art mcnities ;it competitive prices. 
2. Maintaining open co~nmunication between nmagernent and ~ t s  customers in order to ensuie the 

highest level of customer satisfaction tind long lasting reputation within the community. 
3 .  To continue to expand thc number of units owned and maintained, while also increasing the 

level of profits for management. 

Company Summary 
Our buiness is an enterprise that is involved in numerous aspects of the industry. Primary experience 
and expertise is in the development of high-quality, lower cost living for students and professionals 
seeking the most up-to-date lechnologically advanced living enviromnent. An area of intense training 
and attention is the importance of strong customer service. 

The first property purchased by management was a 9-unit rooming house \vitb 1 apartment 01-1 Queen 
Street. ]It was close to downtowdAbiti Price/Algoma Steel so was be easily rented to capacity. 

2.1 Start-up Summary 
The total start-up expenses i~~clude legal, stationer5 architect, brochures, consultants, insurance, 
rentals, construction, expensed equipment, etc. Start-up assets required include short-term assets 
(refbse desposal, cell phone, etc.), and initial cash to handle the architect and contractor fees prior to 



opening. Additional cash is needed to pay for all non-CHMC expenses. 

Long-term asset purchases and the assumption o.f long-tern] liabilities aren't anticipated. 

2.2 Business Ownership 

Eastgate Apartments will be created as a r~nofficial famiiy-run partnership, as listed on the the Litle 
deed. 

2.3 Business Location and Facilities 

Management's headquatas will bc established in A-quality o%ce space in the building. This will be 
the heart of our company. We might also inslall an in-house Internet server and 24-hour answering 
service so that all customer or business co~nmunications are dealt wilh in an expedient and fluid 
manner. If space permits an the first floor, there might also be a building superintend apartment. 

The price for this building is $6001. Management has written out a post-dated check in the order of 
$8001, pending the approval by the city of the rezoning of the building to 100% residential. This 
building will probally hoixse 6 one-bedroom apartments each on floors 2 and 3, at a maximum of $664 
per month, as stipulated by ChIMC. for the next 15 years. 

If management is easily successful in negotiating with deal with the city and CHMC, and there is still a 
great deal of demand for rentals, it might have further plans to renovate at least 2 more properiies,.if 
still available. 

. 

Services 
Management might offer on-site security guards who patrol the grounds during evenings, nights, and 
early mornings if crime becomes significant. We might also offer an on-site repair service. ?'liere will 
always be an open line of con~munication between thc renters and the management via telephone and 
maybe a 24-hour, call-in answering service. 

3.2 Com peti tive Comparison 
Management's competitive advantage is as follows: 

1. We offer a higher level of quality in our units than ihe average unit on campus. Ihis  allows for 
those residents who do not want their living situations to inhibit their studies, comfort or 
enjoyment of campus life. 

2. Each unit might be lully wised to the Internet via available modem jacks andlor ethernet access. 
If the residents desire to have the best Internet access, we will give them that option. 

3. Our ~narketing and advertising cosls will be low due to simple marketing strategies. I-lowever, 
the owner's expertise in visual layout and communications will help create a unicjve and * 

aesthetic product for the customer. 
4. The main competition management will encounter will be quitter locations. 

3.3 Sales Literature 
Management might have brochures available at the office. These will give the customer a general 
outline of our units and will explain the benefits of our units. We might also have a monthly newsletter 
that we will send out to our clients. This newsletter will inform the clients as to the growth and 
outreach of management It might also contain some human interest stories about our complexes and 
the residents. 



Management will also advellise ia the local newspapers including The Sault Star, Sault This Week, and 
Sootoday.com. Our marketing strategies are simple but aim to reach a large amount of people. The 
layout of our publications and advertisements will have a sophisticated and contenlporary look witl~out 
being overly formatted. 

3.4 Fulfillment 
1. Our key fuliilImnent will be provided by managemei~t's dedication to a higher quality product. 

This is achieved through the solid network of contractors, ant1 cutting edge architects who are 
all dedicated to helping us. We are hard workers who have a solid backing from our developers. 

2. We will maintain a pool of professionals in which to pull from for our needed services. This 
will help us develop a rapport with our contractors as well maintaining our high expectations. 

3.5 Technology 
Our real estate might have the most r~pto-date tecl.mology provided both to the customers and to the 
subcontractors and other clients. 

1.  Ethernet ports and/or modem jacks might be installed in each unit developed by us. 
2. Access to a 24-hour copylfax center located on the premises. 
3. Each unit might contain an emergency panic alert that will automatically go through to the 

manager and the local police department. 

3.6 Future Services 

We are in the process of conducting surveys i1.1 order to detenninc the best possible markets for MSN 
expansion. 

Market Analysis Summary 

Our main consumer base will be primarily local employees. Who will benefit from the apartment's 
unparalleled level of quality, location, and technological amenities. We will also be marketing to 
students. These customers will be looking for safe, high-quality environments that can foster the type 
of atmosphere needed Tor scholastic and professional success. 

4.1 Market Segmentation 
1. Our largest market segment in the Sault area will singlc people. These people will be the 1nost 

likely to desire the technological amenities that our business ofTers. We expect this to be the 
largest growing segment. 

2. Local professionals are another large segment. They will be attracted to the units because of the 
same technological needs, but will also be attrac.ted to the comfortable, well maintained living 
environment. We offer units that provide a quality "hub" between college graduation and home 
ownership. We expect this segment to grow with more fkequent turn over. 

Local university faculty and staff represent the and smallest identifiable segment, but contain the 
second highest growth rate. Proximity and quality will entice this segment which we expect to 
grow at a rate of 5%. 

4.2 Target Market Segment Strategy 



We believe that our unparalleled level of quality and technological amenities put Eastgate Apartments 
into a niche of its own. 'Yhis will be the focal point of all our marketing and advertising efforts. These 
segments are also easily reached through local newspapers and publications, as well frequent open 
house displays. 

It is essential for our patrons to understand ilia1 their needs are our priority. 

4.2.1 Market Trends 
This industry is constantly evolving and leaving many inflexible companies stagnant. One of the major 
trends is the need to adapt to tecl~~~ological advancements as well as maintaining the overall appearance 
and condition of the complexes. 

Another important trend is adapting to higher density housing in smaller areas due to urban growth 
boundaries, etc. MSN is dedicated to following these trends wl~ile maintaining the level of comfortable 
livability that sets us apart from our co~npetitors. 

4.2.2 Market Growth 
The market for high quality, reasonably priced apartment units has bcen growing. The Sault market will 
be experiencing employment growth that is fueling demand for apartments, but not many new units are 
emerging. Not only is ow  pioneering this particular njchc of affordable quality living, but it is 
capitalizing on the strength of the current economic growth in the Sault. 

4.2.3 Market Needs 

Each of our targets need the clualily, convenience, service, safety, cornfort and technological amenities 
that might only be found at our living complexes. 

1.  The student segment needs a quiet safe atmosphere that fosters a quality Iearning environment. 
They also need the convenience of location and on-site amenities. 

2. The professional segment needs a living environment that separates them from the noisy, dirty 
inconvenience of average apartment living. M0s.t proi'essionals are on their way to home 
ownership or movement to a larger city, so they need housing that will let them feel likc they are 
getting the quality that they need. 

3. The students Iiave similar needs. They need to feel separation from the noise and unkept 
conditions of most near-campus Ilousing. They also need a place to feel safe and one that fosters 
convenience. . 

Strategy and Implementation Summary 

We will focus on the three previously mentioned market segments: local employees, and students. 

Ow target customer is usually Iooking for higher end living facilities that foster a safe, enjoyable, and 
convenient environment. They are technology savvy and have a desire to have access to the 
technological amenities that we provide. 

5.1 Competitive Edge 
We start with a critical competitive edge: there are very few apartment units that offer the same level of 





Prices vary by unit from $337 to $960 a month. We, howcver, must try to follow market pricing trends 
in order to maintain a competitive advantage. 

5.2.5 Promotion Strategy 
Our most successful promotion will come in the form of word of mouth. Since we will own real estate, 
we will be highly visible to the public. Since our complexcs will be in the upper echelon of quality and 
livability, word will spread through the communif.y about our unique appeal. 

Along with word of mouth, our most consistent folm of promotion will come from ads in local 
publications, specifically, The Saul1 Stal: Sazllt This Week, tcnd Sootoduy..conz. We will also be 
personally promoting our product withi11 the conunui~ity. 

5.3 Sales Strategy 
Sales in our business is based upon providing customers with a living concept fitting of their needs. We 
must be in touch with the needs and desires of our clientele in order to best attract a consistent flow of 
incoming residents. 

5.3.1 Sales Forecast 
The following table and char1 gives the forecasted earnings for our Eastgate apartment rental units. We 
perceive a signiiicani increase in the total number of units over the next year. As time goes on, the 
monthly per-unit rental price will slowly ascend, coupled by the decline in cost over time, producing an 
increased per-unit profit. 

From our opening we expect that all units will be completely rented out. In the summer months we 
anticipate fewer student tenants, so we have planned or1 a rent lowering process to entice renters to stay. 
Also, we night only rent on yearly leases to ensure tbat all rented units remain filled year round. 

5.3.2 Sales Programs 
Our sale progranl will include sales awards for length of lease agreements, maintaining a full capacity 
status, and customer service awards for those who best exemplify our commitment to customers. We 
will also award existing customers for referring new clientele to the 1)usiness. 

5.4 Strategic Alliances 
We depend on our alliance with local contracting services to develop our housing units, as well as local 
architects to assist in the layout and design of our units. The Sault Sl;n is a key factor in our 
developnlenl process for their continuous fair advertsing discounts when we need to advertise. 
supplies. 

5.5 Milestones 
The accompanying table lists our business's milestones, including dates, management responsibility, 
and budgets. This table indicates our expectations from the company as well as outlining our plan for 
start up. The table shows the anticipated divisions that are to occur within the company as it grows, as 
well as an increase in units owned. 

This is an initial assessment, and we will continually adjust in order lo sustain our business in all real 



estate areas. . :  . . . . 
. . 

Management Summary 

The business depends on the foui~ders themseivcs, wit11 back-up assistance from other property 
management relatives. As we continue to grow, we will establish satellite offices in all of our living 
developnlcnts. It will also he necessary to take on additional help in the marketing and maintenance 
areas as growth continues. 

6.1 Organizational Structure 
Our business depends on an organized division of respo~~sibilities in order to run m eff~ciont, 
diversified enterprise. Main decisions and respolu;ibilitics will be divided between the two top partners. 
They wiIl focus on maintaining high qtrality and a cohesive business entity. Building superintendents 
will be given specific responsibilities such as marketing, and maintenance. 

6.2 Management Team 
We are cross-trained. The inail1 departments are finance, marketing, ~nanagement, maintenance, and 
evictions. . 
Every six months, the two lop partners nlill assess the results of these tasks, and the personality of the 
superinte~~dcnts, to determine promotion and/or salary issues. 

6.3 'Management Team Gaps 

The present team requires expertise in electrical and fire standards. 

Financial Plan 

We want to finance growth mainly through cash flow. We recognize that this means we will have to 
grow more slowly than we might like. 

The most important factor in our case is collection days. We can't push our clients hard on collection 
days. Therefore, we need to develop a permanent system of receivables financing, using one oEt11e 
established financial companies. 

7.2 Important Assumptions 

Our plan depends on the assumptions that are made in the following table. These are a d u a l  and 
monthly assumptions that show the consistent growth of the company. Since we operate on a monthly 
coliection basis, we are assuming that the majority of the collections w-ill be timely and in 111.  

Some of the underlying assumptiolls are: 

1. We assume a healthy growth trend in the local real estate market, along with a contiiling 
growing local economy. 

2. We assume that we stay in line with the continuing advances in technology and housing. 



7.3 Key Financial Indicators 
The following chart indicates our key financial indicators for the first three ycars, We foresee growth in 
both unit rentals as well as increasing the percentage of growth margin. 

Our cash flow depends on the ri~onthly collection from ihc renters. We allow for a 5-day grace period, 
after which unpaid accoulnts will inhibit our cash flow. 13owever. since we collect on a monthly basis, 
cash flow should maintain at a steady level. 

7&.4 Break-even Analysis 
The following table and chart summarize our break-even analysis. With per month fixed costs and a 
variable per-unit cost, the number of units we will need to rent out to cover our monthly costs is shown 
below. Our inrial housing complex wilt consist of 12 units. According to the calculations, we will 
break-even within our first year of opei-ntioo. 

The break-even assumes that all units will he occupied and that all rent will be paid in a timely manner. 
This assumption is probably unrealistic; therefore our initial break-even per unit will most likely be 
higher. 

7.5 Projected Profit and Loss 

We will also have very low marketing costs, due to the public exposure to the units, and good word of 
mouth around thc university area. 

7.6 Projected Cash Flow 

The cash flow projections are a key part of our early success. The monthly cash flow is shown in the 
financials , with one bar representing the cash flow per month, and the other the monthly balance. The 
annual cash flow figures are included here and the more important detailed monthly numbers are 
included. 

Myths and Jtinery 

The property has only 2 mold spots under 1 square meter; which is fixable by a non-professional 
according to your heallh board. 

The property has one lower basement room that is flooded and can be surnped out easily. 

Inspection showed no evidence of mice or rats, there cannot be both as they are territorial. 

Cleaning with start immedidely with the help of some social assistance receiptients. 

Renovation will being after CMHC approval. 

Financials attached on next page. 



Sheet? 

Pro Forma Cash Flow 

Rent 
CHMC Reinburstment 
Total Cash Received 

Initial Expenditures 
Cleaning 
Extermination 
Consultation 
Plumbing 
Electrical 
Furnace 
Roofing 
Drywall 
Painting 
Fire Instalfation 
Windows 
Flooring 
Fire Doors 
Subtotal 

Recurring Expenses 
PUC 
Heating 
Advertising 
Property Taxes 
Maintenance 
Insurance 
Subtotal 
Total Expenses 
Net Cash Flow 

paint out 1" f 
paint out 2"d fr out 
paint: 3'* flor out 
piant inside 30 rooms 

Oct Nov Dec Jan Feb Mar 
8,004 1 1.004 11,004 

8,800 80,680 62,055 32,505 0 
0 8,800 80,680 70,059 43,509 2 1,004 

Page 1 



LORIE BOTTOS 
ClTY SOLIQTOR 

NUALA KENNY 
ASSISTANT CITY SOLICITOR 

MELANIE BOROWICZ-SIBENIK 
SOLICITOR I PROSECUTOR 

LEGAL 
DEPARTMENT 

File No. 2007 Tax Sale - Parcel I 

REPORT TO: Mayor John Rowswell and Members of Council 

REPORT FROM: Lorie A. Bottos City Solicitor 

DATE: 2010 08 23 

RE: EASTGATE HOTEL -AGREEMENT OF PURCHASE AND SALE FROM 
ROBERT BERT0 JR. 

On Monday, August 23, 2010 at 2:30 p.m. I received a copy of the attached 
Agreement of Purchase and Sale in the amount of $77,000 from Robert Berto Jr. 
The closing date is September 17, 2010. There is no indication of a proposed 
use. 

Respectfully submitted, 

City Solicitor 

LABIon 
Enclosure 
Council Reports/2010/2007 Tax Sale-Parcel llon 

The Corporation of the City of Sault Ste. Marie 
P.O. Box 580 - 99 Foster Drive - Sault Ste. Marie, ON P6A 5N1 

Telephone: (705) 759-5400 - Fax: (705) 7 59-5405 
www.citvssm.on.ca 



antorlo r, Agreement of Purchase and Safe 
Arsoc~al~un 

6 ( O C a  
Form 100 

for use in the Province of Ontorlo 

August 10 ...........‘....*....... ............................................... ......... This Agreement of Purchase and Sale dated this..??fd.., day of 20 

ROBERT BERT0 SR. BUYER,. ......................................................................................................................... , agrees to purchase from 
( ~ u l l  legal names of all ~ v ~ e r s j  

THE CORPORATJON OF THE CI]TY OF SA.ULT STE. MAME (In Tax Tntst) SELLER,. ...................................................................................................................................... , the following 
( ~ u l l  legal names oi  all ~eilers] 

REAL PROPERM! 
north. ~ d d r e s s , ~ ~ ~ , ~ ~ ~ < ~ . ~ ? ? ? * . ? ~ ~ !  ...................................................................... fronting on the ................................ side 

ueen Street East City of Sault Ste. Marie 0f.Q ............................................ in the .................................................................................................................. 

............. ........................ and having a frontage of ..1.341.,?.S.ke!, more or less by a depth of .!~%~.l.it~.I.!7?*4.F) more or less 

Plan 605 Lor D Pt Brampton's Privated Plan Lot E Plan 3 10 Lot 1 Pt Lot 2 Pt, and legally described as ......................................................................................................................................... 

City of Sault Ste. Marie, District of Algoma ............................................................................................................... 
[~e~ol 'descri~t ion 01 land inchding easements not described elsewhere) 

.. (the "property"). 

PURCHASE PRICE: Dollars {cDN$).!.?.$?~.~~ .............................. 

Seventeen Thousand ..................................................................................................................................................................... Dollars 

................................................................................................................ DEPOSIT: Buyer submits .U~~?..a:ce~t!?c~. 
[Herewith/Upon Acceptonce/as otherwise described in this Agreement] 

One Thousand 1,000.00 ....................................... '1 ......................................................................... Dollars (CDN$] ....................................... 

THE COWORATfON OF THE CITY OF SAULT STE. MARIE by negotiable cheque payable to .......................... .............. .................................................................. "Deposit Holder" 
to be held in trusi pending completion or other termination of this Agreement and to be credited toward the Purchase Price on completion. 
for the pur oses of this A reement "Upon Acceptance" shall mean that the Buyer is required to deliver the deposit to the 
Deposit ~oPder within 24 I? ours of +he acceptance of this Agreement. The parties to this Agreement hereb acknowled e that, tl unless otherwise provided for in this Agreement, the Deposit Holder shall place the deposit in trust in t e Deposit #older's 
non-interest bearing Real Estate Trust Account and no interest shall be earned, received or paid on the deposit. 

Buyer agrees to pcry the balance as more particularly set out in Schedule A attached, 

....................................................................... SCHEbULE(S) A attached hereto form(s) part of this Agreement. 

5 1 .  I R R R I O C A B I L ~ ~  This Offer shall be irrevocable by ..!?ye! js ,kilKiiirl ............... until ....................... p.m. on 

August the .??h ........................... day of .............................................. 20.10 ...., after which time, if not accepted, this 
Offer shall be null and void and the deposit shall be returned to the Buyer in full without interest. 

17th ...................... 2, COMPLETION DATE: This Agreement shall be completed by no later than 6:00 p.m. on the .. .... day 

of .September ........................... 20.10 . . . . .  Upon completion, vacant possession of the property shall be given to the 
Buyer unless otherwise provided for in this Agreement. 

3. NOTICES: The Seller hereby ap inis the Listing Brokerage as agent for the Seller for the purpose of giving and receiving notices pursuant r to this Agreement. Where a Bro erage [Buyer's Brokerage) has entered into a representation agreement with the Buyer, h e  Buyer hereby 
appoints the Buyer's Brokem e as a ent for the u ose of giving and receiving nptices ursuant to this A reement. Where a 
Bmkmge re msents bogh the &her and &e%uyer (mhple representotIon), &e Brokem e All nof be wnit*d 
or a u t h o a n  be agent b r  e h r  ihe Buyer or ihe Seller for the purpose of giving antreceivin notices. Any 9 notice relating hereto or provided for herein shall be in writing. In addition toany provision contained herein and in any chedule hereto, 
this offer any counterafler, notice of acceptance thereof or an notice to be given or received pursuant to this Agreement or any Schedule J hereto shall be deemed given and received when del~vere personally or hand delivered to the Address for Service prov~ded in the 
Acknowledgement below, or where a facsimile number is provided herein, when transmitted electronically to that facsimile number. 

.................................. FAX No. .................................. lFor delivery of notices to Seller) _FAX NO. (For delivery of noiices to Buyer) 

INITIALS OF BUYER( INlT1Al.S OF SELLER(S): a 
D 2010, M l i o  Real E s d e  Asaocidon r O R E A V  nghhk r e w s d .  Ttds fmn wm derel~pd by 0 ucbn or ih members ond lim- 
mh/. Any o h  ure a 'gxadudion is p o h i b i i  axcepf & pia wr* sonsent of OREA. Da m okr when priding o, reprociucing the sbndwd , o r e  parh'on. Farm 100 Rev. 03/20 1 0 Page 1 of 5 



4; CHAlTELS INCLUDED: 
None 

5 .  FlXTURES EXCLUDED: 

6. RENTAL ITEMS: The following equipment is rented and not included in the Purchase Price. The Buyer agrees to assume 

............................................................................................................. the rental contract[s], if assumable: .??.?.?!?: 

7 .  GST/HST: If the sale of the property (Real Pro erty as d scribed above) is subject to Goods and Services Tax (GST) or 
Harmonized Sales Tax IHST) then such tax shaf be.".G!u&d.!!! ............... the Purchase Price. If the sale of 

(included in/;" oddiioi to) 
is not subject to GST or HST, Seller agrees to certify on or before closing, that the sale of the property is not 

subject to ST or HST. Any HST on chattels, if applicable, is not included in the purchase price. the properg 
8. TITLE SEARCH: Buyer shall be allowed until 6:00 p.m. on the .%. ................... day of. % ~ t ~ ~ f b e . ' .  ................. .., 20..!!.., 

(Re uisition Date) to examine the title to the Property a i  Buyer's own expense and until the earlier of: (i) thirty days from 
the 9 ater of the Requisition Date or the date on which the conditions in this Agreement are fulfilled or otherwise waived 
or; [ii) five days prior to completion, to satisfy Buyer that there are no outstanding work orders or deficiency notices 
affectinq the Property, and that i is present use [.C?.:.Cgn!~?l.C?!?~?!cial .................................................................. 1 
may beYlawfully'con~inued and thbt the principal building may be insured against risk of fire. Seller hereby consents to 
the municipality or other governmental agencies releasing to Buyer details of all outstanding work orders and deficiency 
notices affecting the property, and Seller agrees to execute and deliver such further authorizations in this regard as Buyer 
may reasonably require. 

9. FUTURE USE: Seller and Buyer agree that ihere is no representation or warranty of an kind that the future intended Y use of the property by Buyer is or will be lawful except as may be specifically provided or in this Agreement. 

1 1 .  CLOSING ARRANGEMENTS: Where each of the Seller and Buyer retain a lawyer to complete the Agreement of 
Purchase and Sale af the Property and where the transaction will be completed by electronic registration pursuant to 
Port Ill of the Land Registration ~e lo rm Act, R.S.Q. 1990, Chapter L4 and the Electronic Registration Act, 5.0.  1991, 
Chapter 44, and any amendments thereto, the Seller and Buyer acknowled e and agree that the exchange of closing 
funds, non-registrable documents and other items (the ''Requisite ~eliveries'y and the release thereof to the Seller and 
Buyer will (a not occur at the same time as the re istration of the transfer/deed (and any other documents intended to 
be registere d in connection with the completion o f t  1 is transaction) and (b) be subject to conditions whereby the l a \ ~ e r [ s )  
receiving any of the Requisite Deliveries will be required to hold same in trust and not release same except in accor ance 
with the terms of a document registration agreement between the said lawyers. The Seller and Buyer irrevocably instruct 
the said lawyers to be bound by the document registration agreement which is recommended from time to iime by the 
Law Society of U per Canada. Unless otherwise agreed to by the lawyers, such exchange of the Requisite Deliveries will 
occur in the app P imble Land Titles Office or such other location agreeable to both lawyers. 

1 2. DOCUMENTS AND DISCHARGE: Buyer shall not call for the production of any title deed, abstract surve or other evidence Y of title to the property except such as are in the possession or control of Seller. If requested by Buyer, seller wil deliver any sketch 
or survey of the property within Seller's control to Buyer as soon as possible and prior to the Requisition Date. If a discharge of 
any Charge/Mortgage held by a corporation incorporat rsuant to the Trust And Loan Companies Act (Canada), A - 

INITIALS OF BUYER(S): INITIALS OF SEUER(S): 

B 201 9 0 m o  Rml Ehk h ~ m m  rOREA7 A1 u&k r m w d  lhs b m  w s  &I+ OREA b t h e 6 e p d m m  01 (ds m e m h  m d  I=- 
ody Any &er - or rrpmduchon s proh8,cd ewept mth pna win -1 of OREA Do mt aherwhea prnAog or wrodwng  I& a*(ordd ~ * p o r h o n  Form 100 Rev 03/20 1 0 Page 2 oi 5 
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- ir 
Chartered Bank, Trust Company, Credit Union, ~ a i s s e  Popilaire or Insurance Company and which is not to be assGmed by 
Buyer on completion, is not available in registrable form on completion, Buyer agrees to accept Seller's lawyer's personal 
undertaking to obtain, oui of the closing funds, a discharge in re istrable form and to register same, or cause same to be 9 registered, on tide within a reasonable period of time after comp etion, provided that on or before completion Seller shall 
provide to Buyer a mortgage statement pre ared by the mortgagee setting out the balance required to obtain the discharge, P and, where a real-time elecironic cleared unds transfer system is  not being used, a direction executed b Seller directing r payment to the mortgagee of the amount required to obtain the discharge out of the balance due on comp etion. 

13. INSPECTION: Bu er acknowled es havin had the opportunity to inspect the property and understands that upon 
acceptance of this h f e r  there rhalybe a binfing agreement of purchase and sate between Buyer and Seller. The Buyer 
acknowledges having the opportunity to include a requirement for a mperty inspection report in this P Agreement and agrees that except as may be specif~cally provided or In this Agreement, the Buyer 
will not be obtainrng a property rnspection or property inspection report regard~ng the properly. 

14. INSURANCE: AH buildings on the property and all other things being purchased shall be and remain until completion 
at the risk of Seller. Pending completion, Seller shall hold all insurance policies if any, and the proceeds thereof in trust 
for the parties as their interests may appear and in the event of substantial damage, Buyer may either terminate this 
Agreement and have all monies aid returned without interest or deduction or else take the proceeds of any insurance 
and complete h e  purchase. L o  insurance shall be transferred on completion. If Seller i s  taking back a 
Charge/Mortgage, or Buyer is assuming a Charge/Mortgage, Buyer shall supply Seller with reasonable evidence of 
adequate insurance to protect Seller's or other mortgagee's interest on completion. 

15. PLANNING ACT: This Agreement shall be effective to create an interest in the property only if Seller complies with the 
subdivision control provisions of the Planning Act by completion and Seller covenants to proceed diligently at his expense 
io obtain any necessary consent by completion. 

16. DOCUMENT PREPARATlON: The fransfer/Deed shall, save for the Land Transfer Tax Affidavit, be repared in 
registrable form at the expense of Seller, ond any Charge/Mort age to be iven bock by the Buyer to eller at the 1 B 5 
expense of the Buyer. If requested b Bv er, Seller covenants that t e Transfer/ eed to be delivered on completion shall 
contain the statements contemplate c l  by i ection 50(22) of the Planning Act, R.S.O. 1990. 

17. RESIDENCY: Buyer shall be credited towards the Purchase Price with the amount, if any, necessar for Buyer to pay to 
the Minister of National Revenue to satisfy Buyer's liability in respect of tax payable by Seller un dr er the non-residency 
provisions of the Income Tax Act by reason of this sale. Bu er shall not claim such credit if Seller delivers on completion Y the prescribed certificate or a statutory declaration that Se ler is not then a non-resident of Canada, 

18. ADJUSTMENTS: Any rents, mortgage interest, realty taxes including local improvement rates and unmetered public or 
private utility charges and unrnetered cost of fuel, as a plicable, shall be apportioned and allowed to the day of 
completion, the day of completion itself to be opportione8ta Buyer. 

19. PROPERTY ASSESSMENR The Buyer and Seller hereby acknowledge that the Province of Ontario has implemented 
current value assessment and properties may be reassessed on an annual basis. The Buyer and Seller agree that no claim 
will be made against the Buyer or Seller or any Brokerage or Sales erson, for any chon es in property tax as a result of E ii a re-assessment of the property, save and except any property taxes t at accrued prior to t e completion of this transaction. 

20. TIME LIMITS: Time shall in all respects be of the essence hereof provided that the time for doing or completing of any 
matter provided for herein may be extended or abridged b an agreement in writing signed by Seller and Buyer or by 
their respective lawyers who may be specifically authoriredYin that regard. 

2 1 . TENDER: Any tender of documents or mone hereunder ma be made upon Seller or Buyer or their respective law ers 
on the day set for com letion. Money ma & tendered by t onk draft or cheque certified by a Chartered Bank, gust 
Company, Province of gntario Savings  ace, Credit Union or Caisse Populaire. 

22. FAMILY LAW ACT: Seller warrants that spousal consent is not necessary to this transaction under the provisions of fhe 
Family Law Act, R.S.O. 1990 unless Seller's spouse has executed the consent hereinafter provided. 

2 3 ,  UFFI: Seller represents and warrants to Buyer that during the time Seller has owned the property, Seller has not caused 
any building on the property io  be insulated with insulation containing ureaformaldehyde, and that to !he best of Seller's 
knowledge no building on the property contains or has ever contained insulation that contains ureaformaldeh de This 
warranty shall survive and not merge on the completion of this transaction, and if the building is  port of a rnukpl; unit 
building, this warranty shall only apply to that part of the building which i s  the subject of this transaction. 

24. LEGAL, ACCOUNTING AND ENVIRONMENTAL ADVICE: The parties acknowledge that any information provided 
by the brokerage is not legal, tax or environmental advice. 

25. CONSUMER REPORTS: The Buyer is hereby notified that a consumer report containing credit and/or 
personal information may be referred to in connection with this transaction. 

26. AGREEMENT IN WRITING: If there is conflict or discrepancy between any provision added to this Agreement (including 
any Schedule attached hereto) and any provision in the standard preset portion hereof, the added provision shall supersede 
the standard preset provision to the extent of such conflict or discrepancy. This Agreement including any Schedule attached 
hereto, shall constitute the entire Agreement between Buyer and Seller. There is no representation, warranfy, collateral agreement 
or condition, which affects this Agreement other than as expressed herein. For the purposes of this Agreement, Seller means 
vendor and Buyer means purchaser. This Agreement shall be read with all changes of gender or number required by the context. 

27. TIME AND DATE: Any reference to a time and date in thi II mean the time and date where the property is located. 

INITIALS OF BUYER(S lNIT1ALS OF SELLER(S): 

tEl D 2010. Oniario Rml E 6 m  A s d o h  I..OREA?. All righb r e d  lhii b m  war d s v s w b y  
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I, the Undersigned Seller, agree to the above Offer. I hereb irrevocably instruct my lawyer to pay directly to the Listing 

"3 K Brokerage the unpaid balance of the commission t ether wit applicable Goods and Services Tax (and any other taxes as 
may hereafter be applicable), from the proceeds o the sale prior to any payment to the undersigned on completion, as 
advised by the Listing Brokerage to my lawyer. 

SIGNED, SEALED AND DELIVERED in the presence of: IN WITNESS whereof I have hereunto set my hand and seal: 

The Corporation of the ................................... ................................................................................... ......,....... ......................................................... * DATE 
(\N$ tnessl isc"erl City of Sault Ste. Marie [Seal) 

Per: ...,.........,.. ..............,... ......,.......... <..... ..................................................... ,2010 ..................... ....................................... ..... .... 
(Wtlness) ISeller) 

DATE.&F~ 
(Seoll 

SPOUSAL CONSENT: The Undersigned Spouse of the Seller hereby consents to the disposition evidenced herein pursuant 
1.0 the provisions of ihe Family Law Act, R.S.O. 1990, and hereby agrees with the Buyer that he/she will execute all necessary 
or incidental documents to aive full force and effect to the sale evidenced herein. * DATE ................................... 

[Seoll 

CONFIRMATION OF ACCEPTANCE: Noiwithstanding anything contained herein to the contrary, I confirm this Agreement with all 

..................................... ................... changes both typed and written was finally accepted by all parties at a.m./p.m, this.. day 

August 3 10 of ........ ......................................................... 20 ............ ................................................................... 
[Signalure of Seilw or Buyer] 

INFORMARON ON BROKERAGE(S) 
1- " -~ -- 
i 7 
j Listing Brokerage ............. .. ............................................................................................................. Tel.No ............. ... .............................. I 
I I 

I .................................................... . Co-op/Buyer Brokerage ........................................................................................................................ Tel.No 

i 
....................... ............ '.."'."""'."'"""" ................................................................................................................... - - _J 

ACKNOWLEDGEMENT 
I ocknowledge receipt of my signed copy of this accepted Agreement of 1 acknowled e receipt of my signed mpy of this accepted Agreement of 
Purchose and Sale and I authorize the Agent to forward a copy b m y  lawyer. Purchase on! Sole and I authorize the Agent to Forward a copy to my lawyer. 

.......................................................................... Address far Service ..................................................................... I Address for Service 

....................................................................... DATE .................... .. 
(~eller] 

............................................................................ DATE 
[Seller) 

............................................................................................ .................................. ......... A l o ,  ..Tel.No.. ........................................ 
..................................................................................... Seller's Lawyer. Buyer's Lawyer .................................................................................... I 

............................................................................ DATE ...................... 
(Buyer1 

....................................................................................... DATE ..................... 
Pvyer] 

Address .......................................... ... ........................................ Address.. ............................................................................................. I ................................................................................. 
Tel No. FAX No. FAX No. 

.- 
FOR OFFICE USE ONLY COMMISSION TRUST AGREEMENT 

TO- CO-o erding Brakerage shown on the foregoing Agreemen1 of Purchore ond Sale: Gateview Realty Inc. 
In consiLrotian for the Cwoperotin Brokerage procuring the foregoing Agreement of Purchase ond Sole, I hereby declare tho1 all moneys received or receivable by me in connection wilh 
the Tronsoction oa contemploled in I&M@ Rules and Regulations of my Real Erbte Board shall be recevoble and held in lrurl. This agreement sholl conrtitvtu a Comrnirsion TN~I Agreement 
os defined in the MLS@ Rules and shall be subiect lo ond governed by b e  MLS@ Ruies pertaining lo Comrnirrion Trust. 

i I DATED as of the dote and time of the acceptance of the foregoing Agreement of Purchase and Sole. Acknowledged by: I 
............................. > .......................................................................... 
Pulhorized lo bind the C~pera f ing  Brokerage] 

&) 201 0,Onwh Re01 EItok k i d o n  (*OR€A"J. All rights reseved. This fmm was &lopad by MlEA hb me and repoducbn of b memberr ond licenrees 
unly, Any ah,  u e  a r e p d m o n  is prohb~fed -pl wilh prior MM ienconrsnl ot OREL Do wdobrwhen printing or re+=ing he mndo~d p m  Won. Form 100 Rev. 03/2010 Page 4 of 5 



Onbrim ,,, ,,,, Schedule A 
Asroc~otton Agreement of Purchase and Sale 

for use in the Province of Ontario 

This Schedule is ottached to and forms part of the Agreement of Purchase and Sale between: 

ROBERT BERT0 JR. BUYER , .................................................................................................................................................. ........., and 

THE CORPORATJON OF THE CITY OF SAULT STE. MARIE (In Tax Tru.st) SELLER,. ................................................................................................................................................................. 

874 Queen Street East for the purchase and sole of ...................................................................................................................................... 

Sault Ste. Marie 23rd ........................................................ dated the ......................................... day of .*.!JB!?~! ..................... .., 20.!0 ...... 

Buyer agrees to pay the balance as follows: 

The buyer agrees to pay the bal.ance ofthe purchase price, subje~$ to adjustments, by bank draft or certified cheque, to the 
Seller on the completion of thjs trarrsaction. 

Thc Buyer aclmowledges that tile property is being sold "As Is" and "Where Is". 

'The Seller is aware that the Buyer is s registered Real Estate Broker and owner of Gateview Realty Inc. 

This form must be initialed by all parties to the Agreement o Sale.. 

INITIALS OF BUYER(S): INITIALS OF SEUER(S): 

0 201 0, Onhxio Reol E r w  Asocofon (*0REAe). AR righh [served. This b m  m d d o p e d  Ill uchon d ik memben and licenses 
,,, , , , ooiy Any ohm ur m rq&dbn IS pmhibii -epf wih prior wilten consent d OPEA Do no w chs *ndad ~ e *  pomn Form 100 Rev 03/20 I 0 Page S of 5 



Qnbno 
Reol Estofe 
Asroc~ofion 

Registrant% SMkment as Buyer 
6 

for vse in Ihc Province of O~torio 

This statement is made in accordance with the requirements of the Real Estclte and Business Brokers 
Act and Code of Ethics Regulations of the Province of Ontario. 

.................................... i ROBERT,BERT*JK: . . . . . .  :. ................................................................................................................. declore tho1 I am 
(I\Iarns ot Ks$iaIront) 

Broker Gateview Realty Inc. c registered Re01 £stale. .................... ..... ..,.., ......... repressn~ipg ............................................................. ..... ............................................................... 
(Brokaragd8roker/bhptp~r~on~ [Norno of Brokerage) 

874 Queen Street East in conn~ i i on  wrth o proposed Offer fo Purcho$e/Leose/Exchonge/Option your Property known as ............................................................................................ 

Sault Sle. Marie Ontario ....................................................................................... ........................... .?.. .................................................................................................... 

Plcose be advised hal, i f  the proposed Offer is accepled, I will be either ditectly or indirectly acquiring an inbresl in your Properiy. 

NOTE If Ihe Reglsftont's rrtterest rb rndlroct, explurr~ t lx  noture of the lnferest in accordance wrfh lhe dehn~tion of o "Related Person", as defcned cn 
the Code of Etllirs Regi~lotaons wf the Real Estole and Business Brokers Acf I 

My interest i s  direct. ............................................................................................................................................................................................. EXPIANATION: 

I.- I 

t hereby declare tha~ the following is o full disclosure of OH facts within my knowledge tho$ aifecl or will affecl the volue or your Properly: 

None that 1 am presently aware of. 

lAIloch Appendix "A" il nccorrory) 
AND 

I hereby declare hat the following is a lull disclosure of the particulars of any ogrecmenl by, or on behalf of myself for the a le ,  exchange, option or other disposifion 
rjl any ~nlered in your Properiy to ony other person. 

(Atloch Appendix "8" if necossorv) 

! .~ i . l ] . l l~!  ........................ .be receiving o po r t i ~n  of ony commission payable in conneclion with this tmnsoction. 
(wil!/will rial) n 

aser, lenant and lessee, ond "Seller" includes vendor, londlord and lessor. 

........................................ ................................................................ DATE,AuE;us~ 23,2020 

........ .:... ....................................................... DATE. August 23,201 0 ....................................... 

ACKNOWLEDGEMENT 

I/We, the undersrgned, as Seller(s) in this tronsartion have read ond cfeorly understand this sloternent and acknowledge this dale having received a copy of some, 
PRIOR TO BEING PRESENTED WITH AN OFFER TO PURCHASE, LEASE, EXCHANGE, OR OPTION. 

.............................................................................................................................................................. DATE .................................... 
(W~tnerr) {Seller) 

....................................................................................................................................................................... DATE ................................ .... ......... 
!WitliursJ (Seller) 

2008. Ontarla Reol Estote Aasociotion ("OREA"). At rights reservd. This b r m  was dcveicpd by OREA b r  the u s  and reprodxlion 
of its members and licemoer onty. ,460ther use or reproduclion is ~rohibited excepl with prior w r i k  consent of OREA Form 620 2008 Page 1 of 1 
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August 23d, 201 0 

To the City Council of Sault Ste. Marie : 

I am writing this letter to express my concern regarding your decision for the Eastgate 
Hotel property which is situated next door to our business. 

Our family has invested a great deal of effort and money to improve our property and we 
will be watching councils decision closely since this will affect our neighborhood for 
years to come. 

This is a wonderful area of our city, with the Old Stone House, the Bushplane Museum, 
the future boardwalk and the Algonquin Hotel which is a Heritage building . Hundreds of 
tourists are driving by everyday, this is the gateway to the beautiful east and north ends of 
our City. 

We fwl that if this property is sold to a private patty, council should impose strict 
conditions that the owner bring the building up to code within a reasonable time fiame. 
The Eastgate in its current condition is a major eyesore to the area not to mention possible 
environmental risks which have not been properly assessed. 

Please make the right decision for our wmmnity, our neighborhood and future 
genetations to come. 

Sincerely, 

The Fiser family 
The Algonquin Hotel 
864 Queen St. E. Sault Ste. Marie, Ontario 
(705)253-23 2 1 
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